
Term Life 
Marketing Kit  
for Agents
Getting Started 
Legal & General America delivers super competitive pricing and the longest term solution available in 
today’s market, with up to 40 years of coverage. We’ve created a term life insurance campaign kit with 
lots of collateral you can use within your own marketing efforts. We want to make it easier for you to 
share materials with agents — help them to educate consumers about the need for life insurance and the 
affordability of guaranteed term.

Just pick and choose what works for you. Access the full range of materials (videos, flyers and social 
media graphics), then decide which ones fit best with who you want to reach out to—and how. All 
materials are already pre-approved with compliance from Legal & General America.  

Many flyers and other printable items can be personalized, so just fill in your contact information. In most 
cases, if you are able, we’ve left room for you to add your logo if you would like to co-brand a piece.

Legal & General America life insurance products are underwritten and issued by Banner Life Insurance Company, Urbana, Maryland and William 
Penn Lif Insurance Company of New York, Valley Stream, NY. Banner products are distributed in 49 states and in DC. William Penn products are 
available exclusively in New York; Banner does not solicit business there. The Legal & General America companies are part of the worldwide Legal 
& General Group. OPTerm policy form # ICC18-OPTC and state variations. In New York, OPTerm policy form # OPTN-NY. Premium estimates 
shown are for Banner OPTerm as of 8.11.2020 and may not be available in New York. Rates for William Penn may vary. OPTerm 35 and 40 are 
not available in New York. Two-year contestability and suicide provisions apply. Policy descriptions provided here are not a statement of contract. 
Please refer to the policy forms for full disclosure of all benefits and limitations. For broker use only. Not for public distribution. 20-234

Videos

Term Website
Our term website is a great resource for both 
BGAs and agents. No login required! You’ll find all 
the materials in this kit and more at  
www.lgamerica.com/advisor/marketing/term. 

You can also find a full catalog of marketing 
materials on the Partner Dashboard, 
partner.lgamerica.com/dashboard.

Share with clients to help 
educate them about the 
need for life insurance.

Share this video to 
promote LGA’s 40-year 
term product.

Teach your clients how 
they can customize their 
coverage and save with 
Term Riders.

Learn more about Legal 
& General America in our 
Who We Are video.

https://www.lgamerica.com/advisor/marketing/term
https://partner.lgamerica.com/dashboard
https://www.lgamerica.com/term/
https://www.youtube.com/watch?v=_5PtstbXbGo
https://www.youtube.com/watch?v=ycuA9XGYB1I&feature=youtu.be
https://www.youtube.com/watch?time_continue=6&v=6zxuSZSaSLU
https://www.youtube.com/watch?v=kEYuIGHQj10&feature=youtu.be


Children’s Riders can help provide 
coverage for the entire family

*To a permanent life plan which we make available for conversion.  
Legal & General America life insurance products are underwritten and issued by Banner Life Insurance Company, Urbana, Maryland 
and William Penn Life Insurance Company of New York, Valley Stream, NY. Banner products are distributed in 49 states and in DC. 
William Penn products are available exclusively in New York; Banner does not solicit business there. The Legal & General America 
companies are part of the worldwide Legal & General Group. OPTerm policy form # ICC18-OPTC and state variations. OPTerm 
35 and 40 are not available in New York. Children’s Life Insurance Rider, form # ICC16-CLIR and state variations, can provide 
life insurance coverage on eligible children. Children’s Life Insurance Rider is not available on base plans with Term Riders or in 
conjunction with A-List Term. Children’s Life Insurance Rider premiums are guaranteed to stay level. Two-year contestability and 
suicide provisions apply. Policy descriptions provided here are not a statement of contract. Please refer to the policy forms and 
specs for full disclosure of all benefits and limitations. For broker use only. Not for public distribution. LAA2088 20-135

Children’s Riders can 
help provide coverage 
for the entire family

Legal & General America offers a single rider on Banner OPTerm policies that covers 
all eligible children to the earlier of the child’s 25th birthday or the policy insured’s 
65th birthday or base policy termination.

Give your clients the full protection they 
need, at a price they can afford. 

Call your GA to learn more about rider 
options from Legal & General America.

 • Issue ages for insured parent 
20-55

 • Availability 
At issue only. Available on all OPTerm 
policies. Not available in Maryland or 
New York.

 • Eligibility 
Children of the policy insured (not owner) 
including any unmarried child, stepchild 
or legally adopted child. 

 • Death benefit options 
$5,000 or $10,000; $20,000 maximum 
if both parents have base plans.

 • Annual premium covers all eligible 
children 
$27.50 for $5,000; $55 for $10,000

 • Convertible* 
For 31 days following coverage 
expiration for each child.

For Agent Use
Personalizable Flyers

Download these PDF flyers and personalize if you wish. Use them digitally or print to share with your agents.

The Term + Perm Solution

Meeting Clients’ Needs with Term + Perm Solution

Typical financial obligations that may need protecting over a lifetime:

Americans are living and working longer 
Many people are working or plan to work past age 65 and continue to live a lifestyle based on income.1

Debt or obligations continue beyond age 65 
Mortgage or other financial debt repayment, adult children live at home longer, aging parents move in for 
better home care.2

Coverage in later years can be costly 
Those shopping for a new term or permanent policy at older ages are often facing health issues which may 
affect eligibility or prevent them from being able to afford coverage.3

Permanent coverage poses challenges for budget-conscious buyers 
Permanent products can provide protection to life expectancy, but at a high cost.3

Other considerations

Auto LoansMortgage/Rent Education Burial ExpensesCredit Cards Legacy

Customers are looking for more affordable options when it comes to protecting their financial futures. 
Current products don’t always meet their needs.

Give your clients the full protection they need for the 
long term at a price they can afford. What could your 
clients do with savings like these?

Call your GA to learn more about 40-year term options 
from Legal & General America.

Premiums rounded to nearest whole dollar and based on male, age 35,  
Preferred Plus health class. *GUL coverage to age 90.

OPTerm 40

40-Year Term vs 55 Years of GUL
$1M coverage

Term vs Perm Comparison The Term + Perm Solution

OPTerm 40 and GUL Mix
$750K OPTerm 40 + $250K GUL 

OPTerm 40

GUL for 55 years of coverage

Premiums rounded to nearest whole dollar 
and based on male, age 35, Preferred Plus 
health class. 

$63,215$1,580

GUL for 55 years of coverage* $430,430$7,826

TOTAL $162,038

$47,858$1,196

$114,180$2,076
GUL for 40 years of coverage $7,767 $310,680 +

Not valid without full disclosure. OPTerm 35 and 40 are not available in NY.

Why Pick LGA

Why pick us?
Help your clients choose a company who’s 
been protecting Americans for over 70 years. 
Our new digital application platform makes 
doing business easier, faster, and better for 
both agents and customers.

1 Top five term life ranking based on coverage in the brokerage channel; 2019 LIMRA US Retail Individual Life Ins. Sales By Channel
2 Based on YE 2018 results
3 Based on 2017 non-banking assets, 2019 study, A.M. Best
4 With the exception of cancer cases requiring a flat extra without a table rating, all non-tobacco substandard premiums are     
   based off of Standard Plus rates – not Standard.
5 Unless there are features of the family history that suggest a hereditary cancer
Legal & General America life insurance products are underwritten and issued by Banner Life Insurance Company, Urbana, Maryland 
and William Penn Life Insurance Company of New York, Valley Stream, NY. Banner products are distributed in 49 states and in 
DC. William Penn products are available exclusively in New York; Banner does not solicit business there. Clients who do not fit all 
automated underwriting eligibility requirements may need to submit additional information like a paramedical exam or other labs 
or medical records. The Legal & General America companies are part of the worldwide Legal & General Group. Financial strength 
ratings as of YE 2019.  20-xxx  (04.29.20)

What we do

We underwrite individuals, not just impairments.

A faster, better process

Who we are

 Protect American families and businesses
 Offer affordable and competitive pricing
 Provide consistent and reliable service

At LGA we take a holistic approach to underwriting, leveraging advances 
in medicine and data to improve and accelerate the risk selection process. 

Best class consideration for:
Tobacco users 3 yrs after quitting 
Treated high blood pressure 
Treated/untreated cholesterol 
A family history of cancer5

   Substandard premium calculations are based on Standard Plus rates.4

Competitive offers for clients with:
Asthma on two medications or less
Anxiety/Depression on one medication
Controlled Type II Diabetes
Sleep Apnea with good compliance

• Policies are underwritten and issued by Banner Life Insurance Company  
and William Penn Life Insurance Company of New York, but we go to 
market under one name, Legal & General America (LGA).

• LGA is ranked in the top five of U.S. life insurers.1

• We ended 2019 with an excess of $759 billion of coverage in force 
with more than 1.3 million U.S. customers.2

• LGA has been part of the worldwide Legal & General Group since 1981; 
a top 10 global asset manager and eighth largest insurer in the world.3

• Our digital application and automated underwriting platform offers you 
and your clients a better experience from start to finish*

• Gives clients the flexibility to complete the app online in under 20 min.
• Reflexive questions shorten the application and reduce cycle time
• Quickly obtains requirements, keeping you and your clients informed
• Reduces the need for exams and APSs for eligible customers
• eDelivery collects signatures and first premiums online, allowing 

instant delivery and download of policy documents

A+

Nearly $1 billion

99.9%

3,480 families and businesses

S&P and Fitch

A.M. Best

COMDEX Score

AA-
94

Our super-competitive position and solid 
operating performance is backed by 
exceptional financial strength ratings 
from the world’s top ratings agencies:

We’re here when customers need us most.

The LGA team is accessible, responsive 
and seeks feedback to better understand 
our customers and partners. 

We look forward to working with you!  
lgamerica.com/advisor

were the beneficiaries of our policies

in claims paid

of claims were paid

All claims statistics based on year-end 2019 data

Built to last

Claims story

Our people set us apart

Banner
Life

William 
Penn

*The new digital application is available for Banner Lifebusiness only at this time and is not available in New York.

35 and 40-Year Long Term Solution

The Long Term Solution
Give your clients the option to buy simple term life insurance protection that 
can cover them into retirement and beyond

35 and 40-Year Term 
Legal & General America offers up to 40 years of guaranteed, 
level term life insurance coverage. Our super-competitive 
OPTerm product series is available in term periods of  
10, 15, 20, 25, 30, 35 and 40 years!

Market Needs
Consumers are looking for more affordable options when it 
comes to protecting their financial futures. Current products 
may not always meet customers’ needs:

40 Years 
of affordable coverage from 
a financially strong, easy-to-
work-with, term market leader.

40
20
15
10

Customer Segments
Millennials and Gen Xers: Can affordably fulfill a basic 
protection need into retirement. Cost savings could be 
used to help build a bigger nest egg or college fund.

Homeowners: Covers the mortgage for those who buy a 
new home or need to refinance their 30 year mortgage.

Heads of Household: Those with a long-term need for 
income protection can purchase a 40-year OPTerm policy 
up to age 45 (non-tobacco) for level premium coverage 
until age 85.

Businesses: OPTerm 35 and 40 can be a cost-effective 
solution for businesses wanting long-term key-person 
coverage. The affordable premiums allow for efficient 
business continuation planning.









Americans are living and working longer 
Many people are working or plan to work past age 65 and 
continue to live a lifestyle based on income1

Debt or obligations continue beyond age 65
Mortgage or other financial debt repayment2

Adult children live at home longer or return home
Aging parents move in for better home care

Coverage in later years can be costly
Those shopping for a new term or permanent policy often 
face health issues which may affect eligibility or prevent 
them from being able to afford coverage

Limited options for budget-conscious buyers
Permanent products can provide protection to life 
expectancy but at a higher cost3 
OPTerm 40 may be 2-3x times more affordable than a GUL 
that’s set up to provide the same 40 years of coverage*














Not valid without full disclosure. OPTerm 35 and 40 are not available in NY.

GUL 40-Year Premium Solve
Avg. GUL 
premium 
difference

Male OPTerm 40 GUL A GUL B GUL C %

Age 35, PP  $818 $2,669 $3,191 $2,338 334%

Age 35, S  $1,392 $3,548 $4,889 $3,019 274%

Age 40, PP  $1,327 $3,368 $3,874 $2,737 251%

Age 40, S  $1,949 $4,499 $5,862 $3,709 241%

Age 45, PP  $2,197 $3,407 $4,339 $3,419 169%

Age 45, SP  $3,335 $4,789 $5,881 $4,595 153%

OPTerm 40 Comparison with GUL 
solved for similar length of coverage*

$500,000 Face Amount, Annual Premiums

The Term Rider Advantage 
Stacking term coverage can help your clients purchase the 
right amount of protection for the right length of time and 
may be the most cost-effective way to buy insurance.

Term Riders (one or multiple) may be stacked  
on top of a base term policy for 10, 15 or 20 years

Riders automatically drop off at the end of the 
additional insurance rider coverage period 

Savings on policy fees add up over time

The base policy coverage amount can be lower 
than the Term Rider amount, giving consumers a 
customizable way to reduce coverage over time 
as expected needs change 

$1.5m

$1m

$500k

$250k

The Need
Your client needs 30 years of affordable 
coverage, but the protection need will shrink as 
financial milestones are reached:
• Mortgage paid
• College tuition paid
• Credit card debt paid
• Retirement

OPTerm 30 policy with 10, 15 and 20-year term riders
$1.5 million initial total coverage amount

Male, Age 40, Preferred Non-tobacco

The Solution 
A term rider is an additional insurance rider that 
provides temporary coverage for a shorter time 
period than the base policy. Riders may be 
larger in face amount than the base policy but 
must be of shorter duration.

Use term riders to get your client  
the right amount of coverage,  
for the right amount of time.

The Benefits 
Term riders can give your clients flexibility while 
saving them money and time:

Four Individual Policies  
Purchasing four individual OPTerm policies of the same 
coverage amounts and durations costs $1,339 annually 
— policy fees increase the cost by $180 per year and  
can really add up over time.

One Cover-All Policy 
A $1.5 million OPTerm 30 policy costs $2,376 annually  
—  that’s almost double the cost of stacking coverage 
with term riders.

Term Rider Cost Breakdown 

A Case Study with Term Riders 
No additional policy fees or charges for term riders 
means clients can save money when compared to 
purchasing multiple policies or one large policy.

COVERAGE
$250,000
$250,000
$500,000
$500,000

$1,500,000

COST 

$402
$190
$289
$277

$1,159

POLICY 
OPTerm 30 base policy
20-year rider
15-year rider
10-year rider
Total: 

Save money — multiple policy fees can really add 
up, making term riders a great option

One easy payment with consolidated billing 

Flexible options — one to three term riders in 
durations of 10, 15 or 20 years may be stacked

Automatic — riders drop off and premiums are 
reduced as each rider’s coverage period expires 

Convertible — while riders are in force

Term Riders: Flexible Coverage Solutions
Stacking 10, 15 or 20 years of term coverage on top of a base policy may be the most 
cost-effective way for your clients to buy term life insurance

Legal & General America life insurance products are underwritten and issued by Banner Life 
Insurance Company, Urbana, Maryland and William Penn Life Insurance Company of New York, 
Valley Stream, NY. Banner products are distributed in 49 states and in DC. William Penn products 
are available exclusively in New York; Banner does not solicit business there. The Legal & General 
America companies are part of the worldwide Legal & General Group. OPTerm policy form # ICC18-
OPTC and state variations. In New York, OPTerm policy form # OPTN-NY. Additional Insurance 
Riders available on OPTerm form # ICC11 AIR (William Penn form # AIR (1-11)) and state variations, 
can provide temporary life insurance coverage for 10,15 or 20 years after which coverage ceases. 
Term Riders issue ages vary from base plan. Rates shown are for Banner OPTerm as of 6.10.2020 
and may not be available in New York. Rates for William Penn may vary. OPTerm 35 and 40 are not 
available in New York. OPTerm base policy premiums are guaranteed to stay level for the initial term 
period and increase annually thereafter. Premiums based on preferred non-tobacco underwriting 
class. OPTerm premiums quoted include a $60 annual policy fee and all sample rates are rounded 
to the nearest whole dollar. Two-year contestability and suicide provisions apply. Policy descriptions 
provided here are not a statement of contract. Please refer to the policy forms for full disclosure of all 
benefits and limitations. For broker use only. Not for public distribution. LAA1953 20-177

1 105 15 20 25 30
coverage years

$500k 10-yr rider $277

$289

$190$250k 20-yr rider

$500k 15-yr rider

$250k 30-yr base policy $402

Term Riders: Flexible Coverage 
Solutions

Not valid without full disclosure

New Business Submission and Pending New Business 
 
Traditional Paper Applications
• New applications received in the home office by September 10, 

2020 and applications currently pending will be issued with the most 
favorable premium for the insured.

• Applications received September 11, 2020 and later will be issued with 
the new rates. 

AppAssist
• Formal applications received by September 10, 2020 will be issued 

with the most favorable premium for the insured.
• In order for the policy to be eligible for prior rates, the drop ticket 

should be submitted with enough time for the interview to be 
completed and the application submitted by September 10, 2020.

• New rates will apply to all completed interviews and subsequent 
formal applications received September 11, 2020 and later.

Digital Applications
• Formal applications received by September 10, 2020 will be issued 

with the most favorable premium for the insured.
• In order for the policy to be eligible for prior rates, the drop ticket 

should be submitted with enough time for the applicant to complete 
the application and submit it by September 10, 2020.

• Applications received September 11, 2020 and later will be issued with 
the new rates. 

Reissue Requests
• Recently issued policies can be considered for reissue, with the new 

rates, provided the free look period has not expired. Make sure you 
indicate that you want the policy reissued with the new rates.

•  Reissue requests can be made from the Partner Dashboard or by 
sending an email to: Banner_Reissue@lgamerica.com or  
Penn_Reissue@lgamerica.com.

• All reissue requests must be made in writing. Telephone requests will 
not be accepted.

Illustrations
• Web Quoting Version 4.2 has been updated with the new rates and is 

available on the Partner Dashboard.
• MobileSuite has been updated with the new rates.
• Third party vendors such as AgentQuote, Compulife, iPipeline, and 

VitalQuote (Ebix) have been provided with the new rates. 

Agency Administrative Guidelines
August 11, 2020 OPTerm Rate Change

Highlights

What’s Changed?
A mix of increases and 
decreases, with a focus on 
regaining the top competitive 
position on the preferred 
and standard nontobacco 
classes and improving 
competitive position in the 
preferred plus class.  
 
Rate changes were primarily 
focused on 10-30 year 
level term periods but have 
changed for all OPTerm 
series options. Both annual 
and monthly rates are highly 
competitive! 

Overview

Effective date: 8.11.2020

Plans: New rates for OPTerm 
10, 15, 20, 25, 30, 35 and 40

Classes: All non-tobacco 
and tobacco underwriting 
classes

Bands: All bands

Policy fee: No change

Compensation: No change

Agency Administrative Guidelines
Download broker version

https://www.lgamerica.com/docs/default-source/advisor/term-riders/child-rider
https://www.lgamerica.com/docs/default-source/advisor/term/term-perm-solution.pdf
https://www.lgamerica.com/docs/default-source/advisor/about/why-pick-lga.pdf?sfvrsn=dd8e56ca_2
https://www.lgamerica.com/docs/default-source/advisor/term/35-and-40-year-term.pdf?sfvrsn=9fa8a297_4
https://www.lgamerica.com/docs/default-source/advisor/term-riders/term-riders-solution.pdf
https://www.lgamerica.com/forms/banforms/Marketing%20&%20Sales%20Material/LAA1953.pdf#zoom=80
https://www.lgamerica.com/docs/default-source/advisor/term/agency-admin-guidelines.pdf?sfvrsn=f173ff7a_5
https://www.lgamerica.com/forms/banforms/Marketing%20&%20Sales%20Material/LAA1953.pdf#zoom=80
https://www.lgamerica.com/docs/default-source/advisor/term/broker-admin-guidelines.pdf?sfvrsn=aeb21fa_5


Is life insurance 
part of your 
fi nancial plan?

Life insurance is essential when it comes to protecting your family’s fi nancial future. 
Not everyone understands what life insurance really does and why they actually need 
it. What it all boils down to: life insurance is one of the keys toward fi nancial health 
and well-being. 

Are you ready to take the fi rst step toward owning your fi nancial fi tness journey?

*A $13 monthly premium estimate is applicable for a 30-year-old male nonsmoker in excellent health purchasing a 20-year 
OPTerm life insurance policy with a $250,000 face amount.
1. As of year-end 2018.

Legal & General America life insurance products are underwritten and issued by Banner Life Insurance Company, Urbana, 
Maryland and William Penn Life Insurance Company of New York, Valley Stream, NY. Banner products are distributed in 49 
states and in DC. William Penn products are available exclusively in New York; Banner does not solicit business there. The 
Legal & General America companies are part of the worldwide Legal & General Group. OPTerm policy form # ICC18-OPTC and 
state variations. In New York, OPTerm policy form # OPTN-NY. Monthly premium estimate shown are for Banner OPTerm as of 
2.4.2020 and may not be available in New York. Rates for William Penn may vary. OPTerm 35 and 40 are not available in New 
York. Premiums are guaranteed to stay level for the initial term period and increase annually thereafter. Premiums quoted include 
$60 annual policy fee. Additional Insurance Riders available on OPTerm form # ICC11 AIR (William Penn form # AIR (1-11)) and 
state variations, can provide temporary life insurance coverage for 10, 15 or 20 years after which coverage ceases. Term Riders 
issue ages vary from base plan. Children’s Life Insurance Rider, form # ICC16-CLIR and state variations, can provide life insurance 
coverage on eligible children. Children’s Life Insurance Rider is not available in New York and is not available on base plans with 
Term Riders or in conjunction with A-List Term. Children’s Life Insurance Rider premiums are guaranteed to stay level. Coverage 
expires at the earlier of the insured child’s 25th birthday, the base policy insured’s 65th birthday or base policy termination. Two-
year contestability and suicide provisions apply. Policy descriptions provided here are not a statement of contract. Please refer to 
the policy forms for full disclosure of all benefi ts and limitations. LAA1808 20-012

$250,000 of 20-year term life insurance may 
cost as little as $13* per month and can help 
your family cover:

Mortgage/rent 
payments

Education
costs

Living
expenses

Credit card
bills

• Lock in one level price guaranteed 
not to increase during the term 
period you choose (10, 15, 20, 25, 30, 
35 or 40 years)

• Have confi dence in a company with 
a history more than 180 years strong 
and over 1.3 million US customers1

• Check your policy and pay your bill 
online or via smartphone

• Term Riders can be added to a base 
policy to provide fl exibility and to 
ensure you have the right amount of 
coverage when you need it and less 
when you don’t

• Child Riders are availble to provide 
some coverage on children

• Since an individual policy is not 
connected to your employer, it is 
completely portable, providing 
continuous coverage even if you 
change jobs

Advantages of Individual Term 
Life Insurance from Legal & 
General America

$250k Term Coverage
Is life insurance part of your 
financial plan?

A Life Insurance Solution: The Term Rider Advantage
Stacking term coverage can help you purchase the right amount of protection for the right 
length of time and may be the most cost-effective way to buy insurance

Olivia is 35 years old and works  
full-time with her husband to 
provide for their two young 
children. She wants to protect 
her family’s income with life 
insurance coverage, in the event 
she’s no longer around to take 
care of them.

With the help of an advisor, Olivia determines that she 
now needs about $1 million of coverage to help pay the 
mortgage, expenses and college tuition. 

In 20 years, her protection needs will be reduced 
significantly. Both of her children will be out of college and 
the mortgage paid off, however, she still wants to cover her 
income and debt through her working years, as well as pay 
for funeral expenses.

What are the most affordable coverage options 
for Olivia and her family?

Term life insurance can be purchased in periods of 10 to 40 
years and is usually a very budget-friendly option. Insurance is 
not a one-size-fits-all solution and one of the ways to customize 
coverage is by taking advantage of Term Riders.

• A Term Rider (one or multiple) can be stacked on top of a 
base term policy for 10, 15 or 20 years.

• Term Riders will automatically drop off at the end of the 
addtional insurance rider coverage period. 

• When a Term Rider expires, the premium due and total 
coverage will be reduced by the Term Rider amount.

Term Rider Solution:
$1 million of customizable coverage

    1 Purchase $1 million of 40-year OPTerm coverage but keep 
paying for more coverage than needed after 20 years.

    2 Purchase $250k of 40-year OPTerm coverage as a base policy, 
add a $750k, 20-year term rider for $1 million total coverage.

$1,083 40 Year Base $337
20 Year Rider $225Annual premiums rounded to nearest 

whole dollar and based on female, 
age 35, best health class Total $562

$1 million 
40-year 
Base Policy

OPTION 1

$250k 
40-year 
Base Policy

OPTION 2

$750k, 20-Year 
Term Rider

Interested in customizing your life insurance coverage?  
Find out if a term rider solution may be right for you. 

Let’s talk. Give me a call today

annual premium savings 
with the Term Rider option!$521

Term Rider Advantage: 40-Year
Download 30-Year NY version

$500k to Help Cover A Mortgage
Download $250k NY version

FEMALES - MONTHLY COST FOR $500,000 DEATH BENEFIT

(Health Status)
Underwriting Class Age 30 Year 

OPTerm
35 Year 
OPTerm

40 Year 
OPTerm 

(Excellent) 
Preferred Plus 
Non-Tobacco

25 $22.94 $27.31 $33.57
35 $29.90 $36.71 $52.11
45 $61.53 $88.08 $145.08

(Very Good)
Preferred 
Non-Tobacco

25 $27.99 $34.75 $41.09
35 $35.29 $43.28 $61.73
45 $70.03 $88.51 $165.73

(Good) 
Standard Plus 
Non-Tobacco

25 $39.14 $48.55 $55.06
35 $47.93 $58.65 $72.69
45 $97.91 $121.12 $180.53

1. Freddie Mac’s 2016 home buyer statistics, published April 17, 2017 
2. Mortgage Bankers Association 2018
3. Consumer Financial Protection Bureau Report 2017
Legal & General America life insurance products are underwritten and issued by Banner Life Insurance 
Company, Urbana, MD and William Penn Life Insurance Company of New York, Valley Stream, NY. Banner 
products are distributed in 49 states and in DC. William Penn products are available exclusively in New 
York; Banner does not solicit business there. The Legal & General America companies are part of the 
worldwide Legal & General Group. OPTerm policy form # ICC18-OPTC and state variations. In New York, 
OPTerm policy form # OPTN-NY. Rates shown are for Banner OPTerm as of 6.10.2020 and may not 
be available in New York. Rates for William Penn may vary. OPTerm 35 and 40 are not available in New 
York. Premiums are guaranteed to stay level for the initial term period and increase annually thereafter. 
Premiums based on preferred plus non-tobacco, preferred non-tobacco and standard plus non-tobacco 
underwriting classes. Premiums quoted include $60 annual policy fee. Two-year contestability and suicide 
provisions apply. Policy descriptions provided here are not a statement of contract. Please refer to the 
policy forms for full disclosure of all benefits and limitations. LAA2288 20-169

Term life insurance can help cover expenses like a home mortgage for up to 40 years!  
Get peace-of-mind knowing your loved ones could afford to keep your home, even if 
something were to happen to you.

MALES - MONTHLY COST FOR $500,000 DEATH BENEFIT

(Health Status)
Underwriting Class Age 30 Year 

OPTerm
35 Year 
OPTerm

40 Year 
OPTerm 

(Excellent) 
Preferred Plus 
Non-Tobacco

25 $28.89 $34.75 $42.29
35 $35.45 $43.78 $69.50
45 $79.47 $123.88 $186.78

(Very Good)
Preferred 
Non-Tobacco

25 $36.33 $44.59 $52.58
35 $41.82 $51.54 $82.92
45 $94.49 $125.82 $242.06

(Good) 
Standard Plus 
Non-Tobacco

25 $46.24 $56.52 $65.51
35 $58.56 $71.93 $101.87
45 $133.37 $167.46 $242.48

Let’s talk. Give me a call today

Mortgage Reality
88% of U.S. home buyers finance with a mortgage
Nearly 90% opt for a traditional 30-year fixed rate loan1

Plan Ahead: Refinancing
• Over 40% of all mortgage applications are 

refinancing an existing loan2  
• Over 21% of homeowners over age 75 still have 

some form of mortgage debt3

It’s important to be ready for the unexpected.
The reality is, you may need 35 or even 40 years to 
pay off your mortgage, so it’s best to make sure you’re 
covered for as long as you have a protection need.

Life events can extend coverage needs:
• continued mortgage and/or debt repayment.
• adult children stay home longer or move back in.
• aging parents might need part-time caregiving.

Life insurance can provide a tax-free death benefit  
to help your family cover expenses like the mortgage, 
credit card debt, funeral costs or other bills.

One Decision: Guaranteed Level Term Protection 
Choosing the right amount and length of coverage to 
fit your needs is one of the most important decisions 
you can make for your family. By having a financial 
protection plan in place, you can have peace-of-mind, 
knowing that life will go on for those you love.

No place 
like home

20 or 40? Tips to Plan Ahead 
Client Flyer

Term life insurance. 
How long is 
long enough?

You have people who depend on you. Term life insurance is a must-have when it comes to 
protecting your family’s financial future. So how many years do you need it?

Insurers look at your age, health, and family  
history to help determine how much to charge  
for coverage. Young, healthy people generally  
pay less.
With term life you can lock in one level price 
that is guaranteed not to increase during the 
term period you choose – 10, 15, 20, 25, 30, 35 
or 40 years.
When your term period ends the cost will 
increase significantly each year to age 95.
If you purchase a new term or permanent policy  
in 20 years, you can expect to pay much more 
due to your age and health. You may even be 
denied coverage if you have a severe health 
condition.
A lot can happen in 20+ years. Adult children  
move back home. Aging parents may rely on 
you for care. 
It’s best to be prepared for whatever comes 
next with coverage that will last as long as  
your needs.

A real life scenario 
Tim bought a 20-year term policy for $500k of protection 20 
years ago, but he still needs coverage – now what?

Tips to help you plan ahead

A longer term solution

40353025201510

Many consumers choose to purchase a policy 
with level payments and coverage that lasts for 20 
years. The fact is, many end up wishing they had 
bought a longer term policy when they had the 
chance. 

What you should consider:

Tim was 35 years old when he bought a $500k, 20-year term policy. 
He was young and healthy so he received the best pricing available. 
His premium payments were $295 per year.1

Now he’s 55 and has a wife, two kids in college and his elderly father 
living in his household. He still carries refinanced mortgage debt and 
plans to work another 15 years until retirement.

He wants to purchase a new 20-year term policy which will last to age 
75. Tim goes through the application process and finds out he has a 
few medical issues which drop his health class down to Standard Plus.  
His new payment is $2,102 per year for the same amount of coverage. 
While it’s more than he was expecting, it’s still a good value for the 
protection Tim and his family need.2

Today, a 35 year old male can purchase a 40-year term policy with 
$500k of coverage for just $818 per year. With a little planning 
ahead, you can breathe easy, knowing your family or business  
is protected and the price is locked in for the next 40 years.3

Be prepared 
Consider purchasing the 
longest term policy available.

For Consumer Use
Personalizable Flyers

Download these PDF flyers and personalize if you wish. Use them digitally or print to share with your clients.

We’re here when 
you need us most
For over 70 years, Legal & General America has 
been protecting American families and businesses. 
We deliver outstanding service, great pricing and 
work hard to make Life better.

Banner
Life

William 
Penn

1 Based on YE 2019 results
2 Based on 2017 non-banking assets, 2019 study, A.M. Best

Legal & General America life insurance products are underwritten and issued by Banner Life Insurance Company, 
Urbana, Maryland and William Penn Life Insurance Company of New York, Valley Stream, NY. Banner products 
are distributed in 49 states and in DC. William Penn products are available exclusively in New York; Banner does 
not solicit business there. The Legal & General America companies are part of the worldwide Legal & General 
Group. Banner OPTerm policy form # ICC18-OPTC and state variations. In New York, William Penn OPTerm policy 
form # OPTN-NY. OPTerm 35 and 40 are not available in New York. Two-year contestability and suicide provisions 
apply. Policy descriptions provided here are not a statement of contract. Please refer to the policy forms for full 
disclosure of all benefits and limitations. Financial strength ratings as of YE 2019.  20-077  (03.18.20)

What we do

Who we are

Products and Process

 Protect American families and businesses
 Offer affordable and competitive pricing
 Provide consistent and reliable service

• Policies are underwritten and issued by Banner Life Insurance Company  
and William Penn Life Insurance Company of New York, but we go to 
market under one name, Legal & General America. 

• Banner Life and William Penn operate as the twin engines of the  
Legal & General America machine. Together, we offer the highest  
level of customer service and products available in all 50 states.

• More than 1.3 million U.S. customers count on us for life insurance.1

• Legal & General America has been part of the worldwide Legal & 
General Group since 1981; the eighth largest insurer in the world.2

• Our dedicated team is headquartered in central Maryland. 

Our affordable term plans allow you lock-in pricing for 10 to 40 years of 
coverage, with flexible billing schedules and simple payment options that 
let you pay by text, over the phone, or by digital wallet on your smartphone.

We make it easy for you to complete your application for insurance online 
or over the phone. Once the medical review process is complete and all 
requirements are met, you can e-sign your policy and download a copy.

Term life insurance is our specialty—it can be a very budget-friendly 
choice for people who need financial protection should the unexpected 
happen. It provides a safety net for families to help pay funeral expenses, 
send children to college or cover a mortgage.

We’ll work with you and a licensed insurance agent to customize a policy 
with benefits that fit your financial protection needs, regardless of where 
you are on your journey.

A+

Nearly $1 billion

99.9%

3,480 families and businesses

S&P and Fitch

A.M. Best

COMDEX Score

AA-
94

Our super-competitive position and solid 
operating performance is backed by 
exceptional financial strength ratings 
from the world’s top ratings agencies:

We’re here when you need us most.

Our team is accessible, responsive and 
seeks feedback to better understand 
our customers. We look forward to 
covering your life insurance needs.

were the beneficiaries of our policies

is the value of claims paid

of life insurance claims 
were paid

All claims statistics based on year-end 2019 data

Built to last

Claims story

Our people set us apart

We’re here when you need us most $1 Million Term Coverage
Protect the ones you love 

Statistic from 2019 Life Insurance Barometer Study, LIMRA and Life Happens
Legal & General America life insurance products are underwritten and issued by Banner Life Insurance 
Company, Urbana, MD and William Penn Life Insurance Company of New York, Valley Stream, NY. Banner 
products are distributed in 49 states and in DC. William Penn products are available exclusively in New York; 
Banner does not solicit business there. The Legal & General America companies are part of the worldwide Legal 
& General Group. OPTerm policy form # ICC18-OPTC and state variations. In New York, OPTerm policy form       
# OPTN-NY. Rates shown are for Banner OPTerm as of 6.10.2020 and may not be available in New York. Rates 
for William Penn may vary. OPTerm 35 and 40 are not available in New York. Premiums are guaranteed to stay 
level for the initial term period and increase annually thereafter. Premiums based on preferred plus non-tobacco, 
preferred non-tobacco, standard plus non-tobacco, standard non-tobacco, preferred tobacco and standard 
tobacco underwriting classes. Premiums quoted include $60 annual policy fee. Two-year contestability and 
suicide provisions apply. Policy descriptions provided here are not a statement of contract. Please refer to the 
policy forms for full disclosure of all benefits and limitations. LAA2291 20-171

When you make a decision to protect your family’s 
financial future with a term policy from Legal & 
General America, you’ll:

• lock in one price guaranteed not to increase 
during the term period you choose.

• be choosing one of the most competitively- 
priced products available in the market.

•	 have	confidence	in	a	company	with	a	 
long	history	of	strong	financial	ratings.

Most people overestimate 
the price of coverage by 
more than 3x its actual cost

Protect your 
loved ones with 
life insurance

Monthly Cost for $1 Million Death Benefit
Male Female

 Class Age OPTerm 20 OPTerm 20

Preferred Plus 
Non-Tobacco

25 $32.13 $23.48
35 $39.77 $30.71
45 $90.52 $68.00

Preferred 
Non-Tobacco

25 $41.07 $30.86
35 $45.79 $37.81
45 $105.37 $79.81

Standard Plus 
Non-Tobacco

25 $53.89 $44.54
35 $61.85 $46.63
45 $141.28 $108.32

Standard 
Non-Tobacco

25 $63.02 $51.69
35 $74.31 $57.31
45 $165.34 $126.19

Preferred 
Tobacco

25 $123.24 $96.04
35 $161.49 $124.94
45 $389.29 $281.34

Standard 
Tobacco

25 $162.34 $113.89
35 $220.14 $169.14
45 $531.24 $393.54

Life insurance is essential when it comes to protecting your family’s financial future. 
Find out the real cost and get covered.

Download NY version

https://www.lgamerica.com/docs/default-source/advisor/term/250k-20-year-term.pdf?sfvrsn=eb710cba_4
https://www.lgamerica.com/docs/default-source/advisor/term-riders/term-riders-20-and-40.pdf?sfvrsn=98584532_7
https://www.lgamerica.com/docs/default-source/advisor/term-riders/term-riders-15-and-30.pdf?sfvrsn=8b8d6573_5
https://www.lgamerica.com/docs/default-source/advisor/term/mortgage-coverage-250k.pdf?sfvrsn=6ae7cff_5
https://www.lgamerica.com/docs/default-source/advisor/term/mortgage-coverage-500k.pdf?sfvrsn=67370797_5
https://www.lgamerica.com/docs/default-source/advisor/term-riders/how-long-is-enough
https://www.lgamerica.com/docs/default-source/advisor/about/here-when-you-need-us.pdf?sfvrsn=852f1421_4
https://www.lgamerica.com/docs/default-source/advisor/term/term-flyer-protection-1m.pdf?sfvrsn=3cf1d1d0_9
https://www.lgamerica.com/docs/default-source/advisor/term/term-flyer-protection-1m-ny.pdf?sfvrsn=4f3cc151_5


Why you should consider term 
life insurance in your 20s and 30s 

Life insurance? Under 30? 
You might be asking yourself why anyone who’s young and 
healthy would even need to think about life insurance. Well, 
as it turns out there are a lot of good reasons for people to 
consider getting term life insurance as early as possible. 

Protect your family. Now.
Many people often ask themselves what’s the best age to buy 
life insurance? When you’re young and single, and no one 
financially depends on you, you probably think you don’t 
need it. But family obligations come in many forms, and life 
can change on a dime. Being prepared for the unexpected is 
far better than scrambling to figure things out once it’s too 
late. We all have people we care about--people who we want 
to protect even if we’re no longer around. 

Family members.
Even if you’re single, there may still be someone who 
depends on you. Perhaps a parent, or a sibling. But what if 
you (and your income) were suddenly gone? What would 
your loved ones do? Having a life insurance plan in place 
when you’re starting out gives you peace of mind, knowing 
the people you care about will be taken care of should 
something happen to you.

Your coverage will never cost less.
While life insurance may be the last thing on your mind 
in your 20s and 30s, the fact is you’re passing up a once-
in-a-lifetime opportunity by waiting until you’re older. Life 
insurance premiums are calculated based on your age and 
health when you initially buy the policy. Being young and 
healthy means your premiums will be lower than at any 
other time in your life. And with every year that you wait, the 
premiums will typically increase. Rather than saving money 
by skipping life insurance for all those years, you’ve actually 
cost yourself a great deal more in higher premiums later on.

Easy to qualify.
Remember when we said being young and healthy meant low 
premiums? Well, being in tip-top health is also an advantage. 
In fact, you may be able to get the life insurance coverage 
you need right away – without the inconvenience of a medical 
exam. That saves time and money. And think of the alternative. 
You wait 25 years or so. You may still be in great shape. You 
exercise. Eat well. But your blood pressure is just a little high. 
Or you may have a few extra pounds you can’t get rid of. And 
suddenly you find that getting the coverage you need has 
become not only more expensive, but more difficult as well.
 
There’s a lot more to come. And a lot more to protect.
When you get life insurance you have to remember you’re 
not just protecting what you have now, but everything you 
and your family could have in the future. That’s why for many 
people term life is the best type of life insurance for a 30-year 
old because it offers the best of both – affordable coverage 
and the protection you need during the years you need it. 
 
In order to figure out how long you’ll need coverage, think 
about where you are in your life right now. Have you just 
started a family? Then you might consider a policy that protects 
your family until your youngest graduates college. Are you in 
your 30s, and just bought a house? Maybe you want to get a 
longer term to make sure the mortgage is paid so your spouse 
doesn’t have to raid your retirement savings to get by.   

Your debts and final expenses are covered.
Many people don’t realize that when they die their financial 
obligations live on. And some of us can have quite a bit 
more debt than we realize, from credit cards and car loans to 
student loans and mortgages. In fact, the average 35-year old 
has $133,100 in debt on average. And like we said, it doesn’t 
just go away once you die.

Why It’s Smart for Women to Get 
Life Insurance Coverage

Client Follow-Up: Why You Should 
Consider Life Insurance in Your 
20s and 30s

The benefits of buying 40 years  
of term life insurance protection

The importance of life insurance cannot be overstated.  
Life insurance coverage can offer peace of mind and security, 
making it a suitable protection product for virtually everyone 
looking to take that next step in their financial journey.
 
Life insurance is not one-size-fits-all. Some people may need 
coverage to last for only a limited term of time, say 20 years, 
while others may require lifetime coverage. It’s important to 
learn about the different options available to you.

The life insurance landscape 
There is a growing need for affordable term coverage to last 
beyond the typical 10, 20 or 30 years, due to several 
realities facing the American population:

Americans are living and working longer

Americans are expected to live longer on
average than the estimate 20 years ago and
many are working or plan to work past age 65

People have debt beyond age 65

Many Americans continue to owe a significant  
amount of debt and for those age 65-74 who are  
carrying debt, the average amount is $108,7001 

Coverage in later years is costly

People over age 50 looking to buy a new term
or permanent policy often face health issues 
which may affect eligibility or prevent them from
being able to afford coverage
 
Limited options for longer coverage

A 40-year term policy may be two to three times 
more affordable than a Guaranteed Universal Life  
or other permanent product that’s set up to provide  
the same 40 years of coverage*

Is 40 years of coverage right for you?
A 40-year term life insurance policy may be a great protection 
solution for you.  The product can fulfill the need for a longer 
period of coverage at an affordable price, while offering the 
peace of mind that life insurance brings.

A licensed agent can help you get the right amount and 
length of coverage to fit your needs.

Let’s talk. Give me a call today

Protection solution scenario 
Rob and Jess, both age 40, are a married couple who each 
want to purchase a life insurance policy to cover their 
mortgage and expenses in the event one of them dies. 
They like the affordability of a 30-year term policy, but 
need the coverage to last longer as they plan to work past 
age 70 and may need more time to finish paying down 
their debts. A permanent policy is simply too expensive  
to fit into the couple’s budget. 

The Solution: Rob and Jess can  
each purchase a budget-friendly  
40-year term policy now, covering  
them both until age 80.

$

Not valid without full disclosure

Client Follow-Up: The Benefits of 
40-Year Term Protection

Article from Life Happens, “5 Reasons Why It’s (Super) Smart for Women to Get Life Insurance—or More of It” found at www.lifehappens.org.
Legal & General America life insurance products are underwritten and issued by Banner Life Insurance Company, Urbana, Maryland and William Penn Life 
Insurance Company of New York, Valley Stream, NY. Bannerproducts are distributed in 49 states and in DC. William Penn products are available exclusively in 
New York; Banner does not solicit business there. The Legal & General America companies are part of the worldwide Legal & General Group. LAA2279 20-076

Find an agent
Remember, an insurance agent will sit 
down with you free of charge to go through 
your needs and help you fi nd coverage 
that fi ts your budget, which is key! If you 
don’t have an agent, here are some tips on 
fi nding the right fi t and then searching by 
ZIP code with the Agent Locator. 

May cost less
Women often pay less for insurance—or 
get more coverage for the same amount. 
Because women have a longer average 
life expectancy than men, that in turn 
brings the cost of life insurance down 
for women. Also keep in mind that the 
younger and healthier you are, the less it 
will cost you. 

Mompreneurs 
Mompreneurs and those who work part 
time need coverage too. Women often 
run home-based businesses or work part 
time while also raising children. They 
should also consider their need for life 
insurance because while they may not 
be the main breadwinner, their income 
supports the family and will be sorely 
missed if something were to happen.

Sole providers
Women increasingly are the primary 
breadwinners and even sole providers. 
Her income is critical to providing the most 
basic of needs to her family, whether that 
family involves kids, aging parents or a 
special-needs sibling they’re caring for. Life 
insurance ensures that whomever depends 
on her livelihood can continue if something 
were to ever happen to her.

Situations change
Women’s situations can change. Just 
when you think you’ve gotten your life 
insurance needs all taken care of, you 
might experience more additions to your 
family, or close down a business, or go 
through a divorce, or a family member 
might need your active support in the 
future. Is your insurance up-to-date with 
your changing needs?

Stay-at-home
Stay-at-home moms need protection too. 
Don’t discount the value they provide. Life 
insurance provides much needed funds 
when an overwhelmed spouse or other 
caregiver suddenly has to fi nd help to care 
for the kids, manage a household or needs 
to take a signifi cant amount of time off to 
stay with them. 

5 reasons why it is 
smart for women to 
get life insurance—
or more of it

Our Numbers Add Up To More
Financial strength flyer
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Our parent, Legal & General Group Plc, is the 9th largest insurance 
company in the world.2 Over 10 million customers worldwide rely on 
Legal & General for life insurance, pensions, investment and general 
insurance.1

Legal & General America has 1.3 million U.S. customers.1 That’s the 
number of policy owners counting on us to help provide financial 
security for the people they have so carefully chosen to protect.

Legal & General America has a 94 COMDEX score, which is a 
composite of all the financial strength ratings we have received. 
We hold an A+ (Superior) financial strength rating from A.M. 
Best and AA- (Very Strong) financial strength rating from 
Standard & Poor’s and Fitch Ratings.

Our investment portfolio is conservatively positioned and 
prudently managed. It’s highly liquid and well diversified with 
approximately 95% investment grade corporate bonds and very 
highly rated structured securities.1

Legal & General America is a top five provider of term life insurance 
in the U.S., issuing more than $57 billion in new coverage in 2019.3

Number of years the Legal & General Group Plc has been 
continuously serving customers, since its founding in a London 
coffee shop in 1836.

1  Year-end 2019
2   2018 non-banking assets, 2020 study, A.M. Best3  Top five term life ranking 

based on coverage in the brokerage channel; 
     LIMRA 2019—U.S. Retail Individual Life Insurance Sales By Channel

Our Numbers  
Add Up To More

Legal & General America life insurance products are underwritten and issued by Banner Life 
Insurance Company, Urbana, MD and William Penn Life Insurance Company of New York, Valley 
Stream, NY. Banner products are distributed in 49 states and in DC. William Penn products are 
available exclusively in New York; Banner does not solicit business there. The Legal & General 
America companies are part of the worldwide Legal & General Group. Financial strength ratings 
for Standard & Poor’s as of year-end 2018. Financial strength ratings for A.M. Best and Fitch 
Ratings as of year-end 2019. LAA1872 20-134

Life insurance is about doing more for 
the people you care about most. 
The financial strength of an insurance company provides 
peace of mind that your financial promises will be kept.

For Consumer Use
Personalizable Flyers

Download these PDF flyers and personalize if you wish. Use them digitally or print to share with your clients.

Time For A Life Check-up
Use this to help check-in with 
clients or new prospects

Life can change in an instant, so it’s important 
to keep reviewing your plans and priorities. 
Make sure your family has the fi nancial 
protection they need right now.

Legal & General America life insurance products are underwritten and 
issued by Banner Life Insurance Company, Urbana, MD and William 
Penn Life Insurance Company of New York, Valley Stream, NY. 
Banner products are distributed in 49 states and in DC. William Penn 
products are currently available exclusively in New York; Banner does 
not solicit business there. The Legal & General America companies 
are part of the worldwide Legal & General Group. LAA2286  20-XXX

Time For A
Life Check-Up

Let’s Get Started
When did you last look at your coverage?
If you’ve already got insurance, great, but how long 
ago were your policies purchased? A change in your 
life could mean it’s time to update your life insurance. 
You may need more coverage, less coverage, or even 
a different type of insurance.

Schedule a comprehensive life check-up
The checklist below includes examples of life 
changes that can affect the type and amount of life 
insurance you need. Even if you haven’t experienced 
any major changes in your life, it’s a good idea to 
schedule regular policy reviews to make sure your 
coverage still meets your needs.

Fill out the checklist
A licensed agent can help you identify next steps 
based on your results. Get started below.

Let’s talk. Give me a call today

Became married or divorced

Changed jobs or lost your job

Purchased a home

Welcomed a new member to the family

Started a new business

Began caring for an elderly family member, an adult 
child or a person with special needs

Started saving for education

Have left or re-entered the workforce

Considered retirement or became retired

Been in an accident or became disabled

Became widowed

Received an inheritance or unexpected windfall

Became a grandparent

Became an empty nester

Check any of these situations that apply to you:

What are you interested in learning more about?

I want to increase/decrease my insurance coverage

I want to review and/or change my benefi ciaries

I’m looking for ideas for an additional investment

I’d like to change my retirement plan contributions

I want to know about transferring assets

I need help with my investments

It’s time to start an education savings plan

I’d like to review/create an estate plan

I want to set up a trust

Life insurance

Long-term care insurance

Disability income insurance

Investing

Retirement planning

Estate planning

Trusts

Business continuation or business planning

William Penn Flyer 
Thirty years of protection

MONTHLY COST FOR $250,000 DEATH BENEFIT

(Health Status) 
Underwriting Class Age OPTerm 30

Male
OPTerm 30

Female

Preferred Plus  
Non-Tobacco

30 $19.02 $16.45

40 $48.73 $24.41

50 $79.05 $65.68

Preferred 
Non-Tobacco

30 $22.89 $20.14

40 $48.94 $27.16

50 $87.76 $66.15

Standard Plus  
Non-Tobacco

30 $30.54 $25.03

40 $49.15 $36.63

50 $111.65 $78.71

Standard 
Non-Tobacco

30 $35.02 $27.79

40 $56.54 $43.82

50 $135.36 $97.59

Preferred 
Tobacco

30 $69.06 $53.76

40 $116.66 $86.70

50 $282.41 $208.25

Standard 
Tobacco

30 $89.67 $71.61

40 $160.01 $116.02

50 $320.87 $248.03

Over the span of 30 years, a lot can happen. A decision to buy 30-year term life insurance 
might be the best one you’ll ever make.

1*2019 Policygenius Article: How long should my life insurance coverage last? 
Legal & General America life insurance products are underwritten and issued by Banner Life Insurance Company, 
Urbana, MD and William Penn Life Insurance Company of New York, Valley Stream, NY. Banner products are 
distributed in 49 states and in DC. William Penn products are available exclusively in New York; Banner does not 
solicit business there. The Legal & General America companies are part of the worldwide Legal & General Group. 
OPTerm policy form # ICC18-OPTC and state variations. In New York, OPTerm policy form # OPTN-NY. Rates 
shown are for William Penn OPTerm as of 6.10.2020 and may not be available in other states. Rates for Banner 
may vary. OPTerm 35 and 40 are not available in New York. Premiums are guaranteed to stay level for the initial 
term period and increase annually thereafter. Premiums based on preferred plus non-tobacco, preferred non-
tobacco, standard plus non-tobacco, preferred tobacco and standard tobacco underwriting classes. Premiums 
quoted include $60 annual policy fee. Two-year contestability and suicide provisions apply. Policy descriptions 
provided here are not a statement of contract. Please refer to the policy forms for full disclosure of all benefits 
and limitations. LAA2297 20-195

One decision =  
30 years of 
protection

Reasons to Buy 
 
Your life insurance rates are currently  
lower than they’ll ever be in the future

• Your rates increase as you age and your health 
changes. New diagnoses, either for you or even 
your siblings or parents, can increase your rates 
in the future if you need to apply for a new policy. 

• Inflation and industry changes mean that you 
just can’t guess what rates will be 20 years in  
the future.*

Life events can extend coverage needs:
• continued mortgage and/or debt repayment.
• adult children stay home longer or move back in.
• aging parents might need part-time caregiving.

One decision = Guaranteed level term protection 
None of us know what the future may bring. But 
if you’re a parent or have a spouse, life insurance 
means your loved ones could be debt-free when 
you’re no longer around.  
 
Choosing the right amount and length of coverage to 
fit your needs is one of the most important decisions 
you can make for your family. 

Let’s talk. Give me a call today

https://www.lgamerica.com/docs/default-source/advisor/liam/life-insurance-in-your-20s-and-30s.pdf?sfvrsn=e8f84f8d_2
https://www.lgamerica.com/docs/default-source/advisor/liam/benefits-of-40-year-term.pdf?sfvrsn=2d02fa45_2
https://www.lgamerica.com/docs/default-source/advisor/term/reasons-why-it's-smart-for-women-to-get-life-insurance.pdf?sfvrsn=a9cc5b61_8
https://www.lgamerica.com/docs/default-source/advisor/financials/financial-strength-our-numbers-add-up.pdf?sfvrsn=ba33eb2_2
https://www.lgamerica.com/docs/default-source/advisor/liam/life-check-up.pdf?sfvrsn=1aa3d1b8_2
https://cms.lgamerica.com/docs/default-source/advisor/term/30-year-term-ny.pdf
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thinking about affordability 

Term Life Insurance 
Questions to get you thinking about affordability

How much coverage will I need now and in the future?
Term insurance is often a good choice for people in their family-formation 
years, especially if they’re on a tight budget, because it allows them to buy 
high levels of coverage when the need for protection is often greatest. 

Term insurance is designed to meet temporary needs. It provides protection 
for a specific period of time and generally pays a benefit only if you die 
during the term.

This type of insurance is often bought to cover funeral expenses, mortgage or 
debt payoff, college education costs and income replacement. It makes most 
sense when you have a need for coverage that will disappear at a specific 
point in time. 

For instance, if paying for college is a major financial concern but you’re 
pretty sure that you won’t need life insurance coverage after the kids 
graduate, then it might make sense to buy a term policy that will get you 
through the college years.

How does term insurance fit my needs and my budget?
One of the biggest advantages of term insurance is its affordability. With term 
insurance, you’re generally just paying for the death benefit, the lump sum 
payment your beneficiaries will receive if you die while the policy is in force. 

What options are available to me with term coverage and 
what are the benefits?
As the name implies, term insurance provides protection for a specific period 
of time with various rate guarantees. 

How long do I want to lock in guaranteed premiums?
When considering a life insurance purchase, one thing to keep in mind is 
that not all policies are the same. Some may include certain provisions as 
standard features, while others may require you to pay extra to add these 
features as “riders” to your policy. So, remember that price is not the only 
factor to consider. 

You’re Single
Some single people provide financial support for 
aging parents or siblings. Others may be carrying 
significant student debt that they wouldn’t want 
to pass on to family members who survive them. 
If you’re young and healthy your insurability is 
at its peak and you’ll be rewarded with the best 
rates on life insurance. 

You’re Married
Think you don’t need life insurance if 
you don’t have children? Would your 
spouse be able to pay off debts like 
credit-card balances and car loans, 
let alone cover the monthly rent and 
utility bills?

You’re a Single Parent
As a single parent, you’re the caregiver, 
breadwinner, cook, chauffeur, and so 
much more. With so much responsibility 
resting on your shoulders, you need to 
make doubly sure that you have enough 
life insurance to safeguard your children’s 
financial future.

You’re a Stay-At-Home-Parent
Childcare and household activities are all 
important tasks, the replacement value of which 
is often severely underestimated. Could your 
spouse afford to pay for these services if you 
were gone? With life insurance, your family can 
afford to continue their quality of life.

You’re Married with Kids
Most families depend on two incomes to 
make ends meet. Could your family maintain 
their standard of living on your income 
alone? Would your children be able to attend 
college? Life insurance protects your family’s 
financial future. 

Plan for the Future 
You May Need Life Insurance Protection If: 

Plan for the Future 
Get consumers thinking about their 
coverage needs

What would it cost 
to replace Mom?

How mom spends her week:
She’s a teacher, chef, chauffer, dryer of tears...otherwise known as ‘Mom’. Think about all the tasks 
Mom does in one day. How much would it cost to pay someone else to do all of the things that a stay-
at-home mother does for her children? Here’s just a few ways Mom spends her week: 

Mom’s value is at an all-time high at $93,920 – a 32% increase over last year.*

Nothing can replace her, but having life insurance means that the family will be financially 
protected if the unexpected were to happen. 

*Statistics from Insure.com, Mother's Day Index 
Legal & General America life insurance products are underwritten and issued by Banner Life 
Insurance Company, Urbana, MD and William Penn Life Insurance Company of New York, Valley 
Stream, NY. Banner products are distributed in 49 states and in DC. William Penn products are 
available exclusively in New York; Banner does not solicit business there. The Legal & General 
America companies are part of the worldwide Legal & General Group. 20-146

Total hours worked per week: 163 hours, 6% increase from 2019*

Chef
17 hours

Chauffer
9 hours

Teacher
30 hours

Housekeeper
15 hours

Counselor
5 hours

Event Planner
48 hours

Caretaker
45 hours

Detective
5 hours

Judge
3 hours

What Would It Cost To Replace 
Mom? Infographic

For Consumer Use
Personalizable Flyers

Download these PDF flyers and personalize if you wish. Use them digitally or print to share with your clients.

Consider life insurance 
in financial planning

When it comes to life insurance, most people have the same 
reaction. They don’t want to talk about it. Most of us don’t 
even want to think about it, because it means facing a hard 
reality—one day we are all going to die. 

But life insurance isn’t about you. It’s about those you love.

Why life insurance is important
There are five main reasons to own life insurance. The first 
and most obvious reason is to provide financial protection for 
your loved ones. Beyond that, having a life insurance policy 
can help you supplement coverage you may already have 
through work, accumulate assets, offer tax advantages, and 
allow you to transfer money to your heirs.
 
But, there is one important thing to remember. Because life 
insurance premiums rise as you get older, the longer you wait 
to purchase a policy, the more it will cost. So, the sooner you 
add life insurance to your financial plan, the better.

Protection for your loved ones
None of us know what life has in store for us. The unexpected 
can happen at any time. So, even though we may have our 
lives and our careers all planned out, if you have people that 
rely on you, it’s important to always have a Plan B.
 
Take a moment to think about what would happen if you died 
unexpectedly. Not a pretty picture, but give it a try. How hard 
that would be on your family? All the years they counted on 
spending with you, and the memories they thought you’d 
create together, suddenly gone…heartbreaking, right? Now 
imagine that on top of the emotional trauma, your family also 
suffered a financial crisis on top of it. The income they depend 
on is suddenly gone overnight.

Having adequate life insurance means they won’t have 
to worry—even if the unexpected were to happen. Their 
immediate needs will be covered, and they will be able 
to stay in the home that they know and love. The kids can 
remain at the same school with their friends. Life will go 
on. Having a financial protection plan in place means that 
at least some of their plans for the future, like attending 
college, will still be possible.

Supplement work coverage
Most people who have life insurance through work are 
covered by a group insurance plan. If you’re one of those 
people, it’s easy to assume that your family is protected. While 
the coverage may be adequate for someone without any 
dependents, it’s almost never enough to meet the financial 
needs of a young family.
 
The numbers tell the story. In most cases, the group life 
insurance that an employer provides pays a death benefit 
that’s usually one or two times the employee’s annual salary. 
While that does provide some cushion, it won’t meet the 
needs of most families for very long.
 
That’s why most experts recommend life insurance coverage 
that’s six to eight times your annual salary. So, if you’re 
making $75,000 a year and you have life insurance coverage 
through work with a benefit that’s 2x your salary, it makes 
sense to consider buying your own policy to make up the 
difference. If your goal is to protect your family until your 
children are grown, your best option may be term life 
insurance, which probably costs less than you think! 

Client Follow-Up: Consider Life 
Insurance in Financial Planning

How Much Do You Need? 
Agents can use with clients to 
help determine coverage need

No matter your life stage, there is a life insurance policy that can meet 
your family’s specifi c needs to help ensure no one is left in a bind 
should something unexpected happen. Life insurance is one of the 
keys toward protecting your family fi nancially. 

Let’s start by putting a number on it.

1Based on the 2020 average funeral cost according to reportedtimes.com The Average Cost of a Funeral in 2020
2Based on the 2020 average total price for a 4-year degree according to educationdata.org Average Cost of College & Tuition
Legal & General America life insurance products are underwritten and issued by Banner Life Insurance Company, Urbana, MD 
and William Penn Life Insurance Company of New York, Valley Stream, NY. Banner products are distributed in 49 states and in 
DC. William Penn products are currently available exclusively in New York; Banner does not solicit business there. The Legal & 
General America companies are part of the worldwide Legal & General Group. LAA2234  20-206

1.   Annual earned income your family/business would need if you passed away   
        Include all sources of income

2.  Total income multiplier (Multiply the appropriate age factor by line 1)
 Factor represents the number of years for which funds would be needed

AGE 20-30 AGE 31-40 AGE 41-50 AGE 51-60 AGE 61 & UP

20 x line 1 16 x line 1 12 x line 1 8 x line 1 5 x line 1

3.  Funeral and other fi nal expenses1

Can range between $10,000 to $20,000

4.  Mortgage and other outstanding debts
Includes mortgage, credit card debts, car loans, home equity, etc.

5.  Education expenses2

2020 average annual college costs: $30,500

ANNUAL AMOUNT # OF YEARS IN COLLEGE TOTAL COST ($)
Child 1
Child 2
Child 3
Child 4

6.   Total income required (Add lines 2, 3, 4 and 5) 

7.   Savings
 Bank accounts, IRAs, 401(K) plans, stocks, bonds, real estate/rental property, etc.

8.  Present amount of life insurance
 Include group and personal insurance

9.  Total current protection (Add line 7 and 8)

10. Additional life insurance needed (Subtract line 9 from line 6)

$1.

$2.

$3.

$4.

$5.

$6.

$7.

$8.

$9.

10. $

How much life insurance 
coverage will you need?

What is Permanent Life Insurance?
Permanent insurance provides lifelong protection and the ability to 
accumulate cash value on a tax-deferred basis. Unlike term insurance, 
a permanent insurance policy will remain in effect for as long as you 
continue to pay your premiums. 

Who Needs Permanent Life Insurance?
Someone might need coverage for an extended period because contrary 
to what a lot of people think, the need for life insurance often persists long 
after the kids have graduated college or the mortgage has been paid off. If 
you died the day after your youngest child graduated from college, your 
spouse would still be faced with daily living expenses. 

Would your financial plan, without life insurance, enable your spouse to 
maintain the life style you worked so hard to achieve? And would you be 

able to pass on something to your children or grandchildren?

How long will I need coverage? 

How long am I willing to pay premiums?

Lifetime Protection 
Questions to get you thinking about flexibility 

Lifetime Protection: 
Questions to get you thinking

https://www.lgamerica.com/docs/default-source/advisor/term/term-life-insurance-questions.pdf?sfvrsn=f8287f61_2
https://www.lgamerica.com/docs/default-source/advisor/term/you-may-need-life-insurance.pdf?sfvrsn=526291e2_2
https://www.lgamerica.com/docs/default-source/advisor/liam/value-of-mom.pdf?sfvrsn=56dc20ff_2
https://www.lgamerica.com/docs/default-source/advisor/liam/financial-planning.pdf?sfvrsn=e93e585c_2
https://www.lgamerica.com/docs/default-source/advisor/term/how-much-do-you-need.pdf?sfvrsn=737dbf43_2
https://www.lgamerica.com/docs/default-source/advisor/liam/lifetime-protection.pdf?sfvrsn=1ad9af09_2


If someone you love relies on your income...
You need life insurance.

Why I buy: Life Insurance
Having life insurance means I won’t be leaving 
a financial burden for my family when I die.

It should be called “love insurance”. 
We buy life insurance to protect the ones we love.

A gift that really matters
1 in 3 people wish their partner had life 
insurance or more of it. The gift of life 
insurance is a promise that he people you love 
will be taken care of even if you’re not around.

“The way to love anything is to realize it might 
be lost.” Be sure the people you love will be 
protected from financial worries, with life 
insurance.

For Consumer Use
Social Media

Find these and more on our term website at https://www.lgamerica.com/advisor/marketing/term.
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